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benefit of it for three or four months only, for pay-
ing the discount; and that even then, if he cannot
raise the money, his friends will pass bills to him
for the same sum, and help him to the money for
three or four months more ; it is not easy, I say, for
him, considering his circumstances at that time, to
resist the temptation; and so he falls into the pit,
which I may assure him will not be easy for him
ever to get out of again.

Want of money is to a tradesman, as a strong
manager is to a horse; it makes him submit to
everything, and do everything that the rider com-
mands him; and, as I said formerly, a tradesman
that is really honest in his principles, and designs
well, yet will do those things in his distress for mo-
ney, that he would scorn and abhor to do at another
time; how much more then when he sees nothing
dishonest ? for in this affair of discounting he sees
no fraud, no deceit, neither is there any fraud but
to himself; he is only his own deceiver, acts to his
own loss and ruin, and heals his present wounds at
the expense of his own foundation; for indeed he
undermines and destroys himself by the very means
which he uses to preserve himself.

But if the tradesman is the man destroyed, the
discounter is the vulture destroying ; these, indeed,
are ravenous creatures, and whether you liken them
to birds or beasts of prey, it is much the same;
they are men of prey, which, according to the
judgment of a famous author, are the worst sort of
devourers ; they are true cannibals and men-eaters,
for they devour not only men, but families; the ex-
orbitant premiums which they take for the loan of
money upon bills, is, as I have said above, not less
than ten, fifteen to twenty per cent., and though
the acts of parliament are very severe against ex-
tortion and against taking immoderate usury, yet
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